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LinkedIn Marketing Authority 
Checklist 

 

As a Linkedln marketer, you need guidance to effectively engage your audience in the 

Linkedln world. The idea behind the guide is to help you become great in Linkedln 

marketing. The following checklist could be useful as you pursue Linkedln marketing:  

 

1. Linkedln platform is a useful tool for communicating, networking and selling. The 

top value proposition of this platform is the high level of interaction that you will 

have with your audience.  

 

2. Maximize the use of Linkedln tools to market your company. Use the ‘Dux-Soup’ 

to access thousands of profiles, ‘Leadfuze’ to enhance your firms lead generation 

and ‘Leadfeeder’ to learn about firms that view your website.  

 

3. To create an effective LinkedIn strategy, write down your marketing goals, figure 

out your audience and think of the content you want to share. Consider using 

visuals and work on building the visibility of your firm in the platform. Always, 

keep up with your competitors.  

 

4. To promote your company on LinkedIn, keep your content consistent. Also, 

enhance your interaction with your audience, maximize on groups and highlight 

your company’s profile. You have to put in the effort.  

 

5. You need to increase followers on LinkedIn. To do so, be specific on the interests 

of your company. Besides, use other influencers and leaders to find followers. 

Also, you could use a follower’s ad campaign and hashtags. Lastly, use your 

employees where possible.  
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6. The next goal would be to get clients on Linkedln. First, develop a good client list. 

Also, make the interests of your firm clear. Be proactive in defining your ideal 

client and maximize the use of groups. 

 

7. To create a company profile on LinkedIn for marketing, make your company look 

good. Also, make your company visible in other platforms. Utilize career pages 

and other available endorsements.  

 

8. To create a strong campaign on LinkedIn, choose between the self-service or 

managed campaigns. Proactively engage your campaign manager. Besides, 

select a good ad format, construct the basis for your ads and strategically target 

your audience.  

 

9. Also, it is important to create eye-catching content on LinkedIn. To achieve this, 

align your company interests and target audience. Also, implement regular 

updates. Use videos to reach your audience. Keep your content simple, clear 

and natural.  

 

10. Lastly, it is important to learn on how to advertise in Linkedln. First, you need to 

adjust to the campaign managers. Also, you need to set ad objectives and take 

  on add targeting. 

 

Get your copy of LinkedIn Marketing Authority bundle by clicking the button below: 
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